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1. HpeAHOCbI.}IKI/I pa3BUTHUA KOMMep‘IeCKOI\/’I dHAJIMTHUKHU

MpexHsa mogenb FMCG paboTtana B 6onee npefckasyeMblX YCNOBUAX — CTPYKTYPHbIE COABUMN

yAapuau no Ka4YeBbiM Onopam cTapor Mogenu

Tabnuua 1. NMpasuna urpbl FMCG: BuUepa u cerogHsa

Mpe>xxHue npasuna

urpbl FMCG Mouemy 3To paboTtano CTPYKTYpHbIE CABUIU
®dparmeHTaLMsa cnpoca u pocT HULEBbIX
Hunskasa hparmeHTaums cnpoca -
MaccoBble npepnoXxeHum
NpPOaYKTbI 1 2
NOCTPOSHME I peKTMBHAA NOKYMNKa OXBATOB MacCOBbIMKU Mena MapeHune ahpekTMBHOCTM ATL-KOMMYHUKaLUN
GpeHnos . OcnabneHue ponu 6peHpa: pocT BaXKHOCTU
«Jlerkoe» macltabuposaHue Ha Bcex NoTpebutenei
OT3bIBOB
a LocTyn K [oMrHMpoBaHMe onanH-KaHanos PocT e-commerce / MapKeTneiicoB
notpeburenio Bbicokas neperosopHas cuna FMCG CMelLeHMe cuibl K puTeiiniepam u nnatgopmam
yepes mass trade
OTHOWEHWA CtabunbHble 1 KOMMepYecKue YCIoBmS 1 MPoMo 3aBUCMMOCTb OT NOKYNKU AaHHbIX U Retail media
PacwwpeHvie noTpebneHuns: pocT LOXOA0B 1
Paclupenne YcuneHue NoKanbHbIX «4€MMUOHOB»
ypbaHusaumm
NPUCYTCTBUS Ha
pasBMBalOLLMXCS Hunskasa neHeTpauus kaTeropun 3aMepsieHue pocTa vyepes neHeTpalmio
bIHKax .
P BbIcTpoe pacnpocTpaHeHue Nyywmx NpakTWK Ha pbiHKXM  BblcOKas BOCTYNMHOCTb NEpefoBbIX PeLeHnin
. CTabunbHOCTb Lener NoCTaBoK PocT u BonatunbHocTb cebecTtoumocTu
n YcToluvBble
nokasatenu CHumxeHne cebecTonMocTu Ha achhekTe MacwTaba PaspbIBbl U YC/I0XXKHEHUeE Leneli NOCTaBoK
onepaunoHHoM
3theKTUBHOCTM PocT mapxuHanbHocTv bnarogaps ctaHgapT1sanmm OrpaHuyeHHas BO3MOXXHOCTb NepeKnafbiBaTbh
SKU? v npoueccos U30EPXKKU B LleHy
KOHKypeHL1S 3a aKTUBbI M POCT CTOMMOCTH
BbICTpble CMHepPruy 3a cYeT KOHCoNMaaumm
a M&A ans cpenok
KoHCONMAaaLUMn 1
. NHTerpaums cnoxHee n3-3a OMHUKaHaNbHOCTU U
yCKOpeHund MpocTble MHTEerpaunu: eanHble Moaenu go-to-market o
TexHoNorum
OpraHnM4ecKoro
pocTa M&A — noBblIlWEHNE OPraHMYecKoro pocTa,

s g
2 He ero 3aMeHa CmeweHue thokyca M&A B capability-coenku

HaumHasa ¢ 1960-x rogoB NPOLLSIOro CToNeTus cTpaTernn passutng brusHeca n oTAENbHbBIX
«Knaccuyeckasa» hopmyna ycnexa FMCG 6peHaoB.

athhekTMBHO paboTana: ¢ MacwTabHbIMK
6peHpamm, Mo HoOM husmyeckon ouctpubyunen B
mass trade n npenckasyemMbiMu rnobanbHbIMU
LLenoyYKamMm NoCTaBOK. + [loCTyn K MOKynaTesnto YCNOXHWACS, MOMUMO
(h13nyecKor NoNKy NosBmMnach «LmngpoBas
noJiKka», 3a KOTOPYH HYXKHO yMeTb 6opoTbCS.

CerofHs cTapas Mofenb 6onblue He paboTaeT:
* Cnpoc thparMeHTMpoBasica

HoBble NpoayKTbl yaaBanocb onepaTuBHO
MacwTabrpoBaTb Ha pa3Hble LefeBble CErMeHThI
noTpebuTenen n pernoHbl B paMKax akTUBHOMN * Bblpocna BONaTUAbHOCTb LLeMoYeK NOCTaBOK
rnobannsauunmn pbiHKOB, YTO, B CBOKO OYepefb, CTaao
KaTanM3aTopoM ABy3HayHoro pocta npogax FMCG-
6peHO0B B pa3BMBaOLLMXCA CTPaHaXx.

MNpenmyuwectso FMCG nrpokoB 6onblue
He XMBET B MHepumn MmacwTtaba — OHO B

Ha rnobanbHOM ypoBHE PUCKM LenoYeK
NCTOPUYECKN Pacipenensnmch 4OCTaTOUYHO
HepaBHOMEPHO, 1 BONbLIMHCTBO NPOM3BOOUTENEN
afanTMpOBanoCh 1 NOCTPOUIN MHOTONETHME

CKOPOCTH, AOCTYNMHOCTU HYXXHbIX OaHHbIX
M TOYHOM yrpaBineHNN 0OXOO4HOCTbIO.

1. Stock Keeping Unit — eguHu1uLa CKNaAcKoro yyeTta, naeHTU(uUKaTop ToBapHoi nosuuun; 2. ATL (Above the Line) — MapKeTWHroBble cTpaTeruu,
HanpaBfieHHble Ha WKPOKY0 ayAnMTopumio Yepes MaccoBble Meauna; 3. Capability-caenkn — caenku, B KOTOPbIX YHUKaNbHble CMOCOBHOCTM NoKynaTens
1 LLleneBoi KOMNaHMM coveTaloTcs A5 CO3AaHMNS HOBON LLEHHOCTUN

McTouHuK: aHanms pabouert rpynnbl ATK




1. Hpe,ZLHOCI)IJIKI/I pa3BUTHUA KOMMepquKOﬁ dHAJIMTHUKHU

PbIHOK puTelna cTanknBaeTcs ¢ MacliTabHom TpaHchopmaLumen BMecTe C UISMEHEeHNEM

I'IOTpe6VITeJ'IbCKOI'0 noseneHund

Cxema 1. lpaiiBepbl U3MeHEeHUSA pbiHKa puTeiina B PO

MaKpo3KOHOMUYECKUIA

KOHTEKCT B P@

TexHonoruu

M paHHbIe

N3meHeHusa

naHpwacdgTa pbiHKa

PocTt pehrunta Kagpos

13% HexBaTKa B TOProBne, NOrucTuKe u
obuwenute kK 2028 r.

CTapeHune HaceneHus

25% Hacenenua 60+ net k 2030 .

MNepecMoTp KOHKYPEHTHOW Cpeabl

19 nakeToB caHKUnn 2022-25 rr.

3meHeHne Lenovek noctaBokK
+70% aBTonepeBo3ok PO-Kutan 2024 r-k-r.
-72% TPaH3UTHbIX KOHTENHEPOB SAHB-CEeH 24T.

PocT 3apaboTHol nnaThbl

~5% pocT peanbHbix 3apnnat B 2025 r-k-r.

MacuwTtabupoBaHue NI

68% PO3HMYHBIX ceTelt MHBECTUPYHOT B M
(BKn. AAL);

23% wcnonb3ytoT U ang hopmMmnposaHms
KOP3WHbI;

28% mncnonbaytoT M2 B paboTe

N [/

ABTOoMaTtumsaums 1 poboTmnsaums
npoLeccoB

10-35% onTuMm3aumsa nepcoHana Ha PLI3

N

J

Pas3BuTne 6ecnuioTHbIX
TEXHONOTNM

X2,5 pocT Kon-Ba 40CTaBOK poBepamu
2023-25rr.

PasBuTME 3KOCUCTEMHOCTM

>100 HOBbIX CEPBMCOB 3anycTuam Ton-5
3KOCUCTEMHbIX UTPOKOB

PaclumpeHme NormcTnyeckom
NH(PACTPYKTYpPbI

X7 Kon-BO AapKCTOPOB
(2020-24rr.)

Passutmne D2C Toprosnu

46% CAGR oHnamH-npogax FMCG cekTopa
2020-24 rr.

CHMYKEHME YCTONYMBOCTU ManbIx
cetem

(10+ coenok M&A ¢ 2021-25 rr.)

N3MeHeHue NoTpebuTenbCKoro noseaeHus

MokynaTenbckas
MUCCUA CTAHOBUTCA
Kopoue U valle

+3

KOPOTKME MUCCUN
3a b net

Poccmnncknii pbiIHOK PO3HULLBI MepeXxunBaeT
CTPYKTYPHY NEPECTPONKY, Creays 3a
rnobanbHbIMK MeraTpeHaamMu, yBa3biBaOLLUMU
MaKpO3KOHOMUMYecKne hakTopsbl, passutre N un
CMCTEMHOE N3MEHEHWNE PbIHOYHOW Cpebl.

CKBO3HON TpeHA, — obLee yCKOpeHue: CoKpaLleHne
MoKynaTenbCKOW MUCCUK, POCT CMPOCa Ha rOTOBYHO
efy v NpoBepeHHble bpeHabl, rae ApanBepoM pocta

BbicTynatT CTM.

JNaHgwadT po3HMLbl TpaHChoOpMUMpPYyeTCH BMECTe C
npeanoYTeHnsMmn noTpebutenen n UIsSMeHeHNeM
NPOAYKTOBOW KOP3KMHbI. PasHoobpa3ure NpoayKToB
MEeHSeTCs BMecTe C OrpaHUYeHNaIMN B 4OCTYNMHOCTH
OTOENbHbIX FPYNM TOBApoOB 1 bpeHa0B.

MoTpebuTenbckoe noBegeHne 6e3B03BPATHO M3MEHUIIOCH, YTO BNIeUET 3a c060M pocT TPe6oBaHMI K aHANIUTUKE,

MokynaTenu nocewaT
6osbllie MarasnHoB
pasHbix «penepTyapoB»

4-5
noceLLaeMbIX MarasmHoB
B CP. €XKeMecsyHO

PocTt
cnpoca Ha

x3

B P® k 2030r.

roTOBYO eny

POCT pblHKa roToBOW efbl

YBenunueHune
notpebnexHuns
CTM

+4 n.n.

poct gonu CTM
2018-2024 rr.

JlorncTnyeckas MHPACTPyKTypa paclumpseTcs,
pacTeT YMCO aPKCTOPOB, a MOLENM NPUHATUS
peleHnin ananTUpyTCs C PasBUTUEM
«B6ECKOHEYHOM NOSIKW» HA CTOPOHE HECKOJIbKMX
KOHKYPUPYHOLLMX MapKeTMIeiCcoB.

KnoueBble UTPOKKN pUTeina exxerogHo 3anyckawT
HOBble CEPBMCbI N Pa3BMBAIOT aJibTEPHATMBHbIE
NCTOYHMKM 00X04a, TOraa Kak Hebonbluve vallie

cTaHoBATCA Lenamu M&A. MNpu aTom camu

pelleHns NoKynaTesien BCe Yalle onMparTcs Ha
aKTUBHOe B3anmopencTeme ¢ MN-nHCTpyMeHTamu,
He roBops 06 UX CKBO3HOM BHefpeHun B busHec-
NPOLLECCbI PO3HULbI: OT MPOrHO3MPOBaHMS crnpoca
00 aBTOMaTu3aumm pyTUHHbIX 3a0au
(hyHKLMOHANbHbIX CryK6.

nosBosisioLLen ynaBnuBatb naMeHeHUd B npepnovuTeHndax noxynaTeneﬁ U TPEeHpax cnpoca

1. Advanced analytics - nporHosnpoBaHue 1 MofeNnMpoBaHne, aHaNNTUKA U MepcoHann3auuns, np.; 2. AHanMTU4YecKne faHHble KPYNHOro
denepanbHoro putennepa; 3. PLL — pacnpenenutenbHbIi LEeHTP
MCTOUHUK: OTKPbITbIE OTYETbI KOMMNaHWU, aHann3 pabouen rpynnsl ATK




2. Pa3aBuTHE KOMMepPYEeCKOU aHAJIMTUKHU

m

KoMmepuecKkasa aHannTmka — aTo CNeKkTp CUHOMUMPOBaHHbIE! JaHHbIe: CONOCTaBMMble
CTAaTUCTUYECKNX OAHHbIX U CBA3AHHbIX C HUMM naHenu n N3MepeHus pbiHKa, KOTopble NpoBanaep
BbIBOOOB, Nno3Bonatowmx FMCG n nHbiM npenocTaBnseT BbIOpaHHbIM yYacTHMKaAM. ITa
NoCTaBLMKAaM PO3HUYHbIX CETEeN NPUHUMATb MHOopMaLNsa 4aeT TO, YEro HET BO BHYTPEHHMUX
ynpaBrieHYeckne pelenuns: opdrenk u sell-out, cucTeMax: OO pbiHKa, OUHAMUKY U NO3ULLUIO

ONCTPUOYLMS M Hannume Ha noske, ah(eKTUBHOCTb OTHOCUTENbHO KOHKYPEHTOB.

NPoOMo 1 NoBefeHne NokynaTens.
NCTOUYHMKM MHOopMaLMM pasnnyatoTcs no

LLeHHOCTb KOMMepYeCKOl aHaTIUTUKM MPOUCXOXAEHMNIO 1 YPOBHIO arperauunn (Cxema 2).
onpepenseTcs 06bEMOM LaHHbIX 1 CKOPOCTbHO, C [aHHble, npegocTaBseMble HenocpencTBeHHO
KOTOPOW OHW NPEBPALLAIOTCA B USMEHEHUS MoKynaTensMm, CO34atoT YHUKaNbHOE
aCCOPTMMEHTA, LLeHbI, MPOMO U NEPEroBOPHON NPenMyLLLEeCTBO 3a CYET rNyBbrHbI U TOYHOCTH,
MO3ULUK C CETbIO. arpervpoBaHHas aHanuTuka (third party) —

no3BoNdeT NPUHUMATb CTpaTernvyeckme peeHna
cydyeToM «BONbLIMX AaHHbIX» N0 pernoHam.

Cxema 2. Bugpbl BaHHbIX KOMMEpPUYECKON aHANIUTUKMU

BaxxHas cocTaBnaowasa aHaInTUKN —

O Zero-Party @ 2 First-Party gg(;;)nd- C’B Third-Party
C Data T h Data D y d15 Data
ata
T Mpsmoe
@ NCTOUYHUK KnueHT genutcsa cam B3aNMOaENCTBIE OT npaAmMoro napTHepa CTOopoHHMe arperaTopbl
@ TouHOCTb Bbicokas Bbicokas Bbicokas Huskas / CpegHsis
ﬂ_{ﬂ MacwTtab Huskuin OrpaHMyeH oxBaToM CpegHuii OueHb BbICOKMI
@ 58::&33‘;:&% YHUKanbHOe YHUKanbHOe YacTuuHoe OTcyTCcTBYET
@ 5;'3';::““”0 MUHUMaNbHble Huskue TpebyeT cornaleHus OyeHb BbICOKME
PasMep pbiHKa KOMMEPUYECKON aHAIUTUKMU
$9-10 mnppa ~17% CAGR $43-45 mnpp,
O6bEM pblHKa CpenHeronoBon pocT [MporHos k 2033-2034
2025-2034

FnobanbHbIN PbIHOK KOMMEPYECKON PUTENII- [naBHOE B 3TOM ANHAMWUKE — CMEHa NOTNKMN.
aHanNUTUKKM oueHmnBaeTca B 9-10 Mmnpg oonn. B MpoBangepbl NepexonsaT OT «NPOOAXKN AaHHbBIX» K
2024 r. 1, N0 KOHCEHCYCY aHaNMUTUKOB, BbIPACTET A0 «MNPOAaXKe PelleHnn», a caMn AaHHble Ha
43-45 mnpp ponn. k 2033-2034 rr. npu pa3BUTbIX pbIHKaX BCE Yallle CTAaHOBATCS
CpefHerogoBoM TeMne npupocTta okosno 17%. NPOAYKTOM puTennepos. 18 NnocTaBLMKOB 3TO
KpynHenwnin permoHanbHbli pplHOK — CeBepHast O3HayaeT, YTo AOCTYN K AAaHHbIM NepecTaéT bbIThb
AmMepuka (nopsaka 39%), 3a Hel cnenytoT PEAKUM PeECYPCOM, N (DOKYC KOHKYpPEHLMN

A3sunaTcko-TUX00KeaHCKMUI pervoH 1 EBpona. 3710 CMelllaeTcs K TOMY, KaK 6bICTPO 1 TOYHO AaHHble
OLMH 13 caMbix BbiCTpopacTyWmnx cermeHToB B2B-  npeBpalialoTcs B ynpaBieHYecKkme OeiCcTBUS.
CEepBMCOB Ha OCHOBE AaHHbIX.

1. UHdopmaums, cobpaHHasa 1 npefocTaBnseMas TPETbUMU CTOPOHAMM A5 NOTpebuTeneilt aHanuTKm
McTouHukn: Precedence Research, IMARC Group, MarketsandMarkets, aHanus pabouei rpynnbsl ATK
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2. [IpeanochblIKU pa3BUTHUA KOMMepPYeCKOU aHAJIUTUKHU

Ha rnobanbHoOM ypoBHEe pbIHKM KOMMepP4YeCcKon
aHaNIMTUKMN Pa3BMBAKTCS MO CBOUM YHUKANbHbBIM

cueHapuaMm.

EBponenckne n ameprkKaHCKMe pPbIHKN OTANYAIOTCS
3penocTbto bsHec-Moaenemn n pbIHOYHOM
KOHBIOHKTYPbI, FAe TEKYLMM BUTKOM Pa3BUTUS

aBngeTca BHegpeHune N-pelueHuni,

B KuTtae cbop n npepocraBneHme gaHHbIX

KOHCONNMOMPYHOTCS HAa CTOPOHE KPYMNHENLLNX
HaLMOHaNbHbIX MapPKEeTMN/ENCoB — TPEHA, 3a
KOTOPbIM MOXHO CNeanTb 1 B HalLen CTpaHe
C Y4eTOM pasBUTOM Cpedbl MapKeTnencos.

Poccua npoxoauT aTan TpaHcthopMaLmm: nocne
yxofa 3anafHbix NpoBanaepos hopmMmpyeTca
HOBas OTeUeCTBEHHasa 3KoCMCTeMa NapTHEPOB 1
NOCTABLLMKOB aHaTMTUKMN.

Tabnuua 2. PermoHanbHble MOAENTN KOMMEPUYECKON aHANIUTUKMU

PbiHOK

2 CWA

NielsenlQ
@ECircona. f}j SPINS
- J

B Espona

NielsenlQ ICANTAR
- J

Y
== Poccua

iy N
2 4t (X5 Dialog
N

Bl Kwuraii

¥ JD.COM

Alibaba com

Nielsenla KANTAR
"

nobanbHas 1 poccumnckas oTpaciv KOMMep4YecKom
aHaNINMTVKN MEHSAKOTCS BMECTE C PbIHOYHOW
KOHBIOHKTYpoK, busHec-TpeboBaHnaMu K rnybuHe
1 CKOPOCTM NoNyYeHnst He0OXOAMMbIX AaHHbIX,

1 PONbHO, KOTOPYHO UTPaOT LUPOBbIE TEXHOMOT MK
B MPMHATUM YNPaBNEHYECKMX PELUEHW.

B HacToALWMN MOMEHT Mbl 0TMeYaeM TPU
KNKO4YeBbIX OTpacsieBbIX TPeHOa, KOTOpble

Mopenb

3penasa akocucTema
CYHAMUMPOBaHHbIX!
OaHHbIX

KoHconnpaunsa n
OMHMKaHaNbHOCTb

TpaHchopmauyms o

M HOBble MOOeNnn
OaHHbIX

MnaTopmeHHas
mMopfenb OaHHbIX

3aTparmBaroT U POCCUNCKUIA PbIHOK.

Cneuudmka

o8

< B &

3penblit KOHKYPEHTHbIA PbIHOK

KntoueBon TpeHn, — puTelnepsbl kak nposangeps! (Walmart ¢ Retail
Link, Targer c Roundel, Kroger) + Al-aHanutuka

NIQ u Circana KOHKYpPUPYHOT Yepes 3KCK03UBHbIE PUTEN-
napTHEPCTBA

KoHconupauus pbiHka 3aseplieHa (NIQ+GFK)
PocT uepes oMHMKaHanbHble NpoaykTbl (Omnisales)

PerynatopHoe pasneHue (GDPR) ctumynupyeT cnpoc Ha privacy-first
aHanuTuKy

Worldpanel by Numerator ycunuBaeT no3mumnm B naHeNbHbIX aHHbIX

TpaHctopMaums pbiHKA: 3anajHble NpoBanaepbl LaHHbIX YLK,
HOBasi OTeYeCTBEHHAs 3KOCUCTEMA

HunbceH + OP-mopens + Retail Services / X5 Dialog
= OCHOBHad 6asa aHaIUTUKNK

BbI30B: OTCYTCTBME €4MHON cConocTaBnMon metogonoruu cbopa
OaHHbIX Y pUTEennepos

MnardopmeHHasa mogenb: Alibaba, JD, Douyin — ogHOBpEeMEHHO
puTennepbl, NpoBangepbl AaHHbIX U peKnaMHble NiaThopMbl

TpaguumoHHbiM nrpokam (NIQ, Worldpanel) gocTyneH Tonbko
othnanH-cermeHT

Instant retaill cozgaét cnpoc Ha near-real-time gaHHble

KnioueBble oTpacsieBble TPEHAbI
— paccMaTpuBaloTCd pgasnee:

= Zero-party Kak 30Ha pocTta
B YCNIOBUSEX PEryiaTopHOro gaBneHund

= UN-TpaHchopmayua

= OMHUKaHanbHOCTb U Beyond trade -
HOBbIV CTAaHAAPT M KOHKYpPEeHTHasa cpeaa

Mokynka ToBapoOB OHNAWH, BK/OYas MapKeTnnencol, ¢ 4ocTaBkoi B TeueHne 30—60 MUHYT
McTtouHukn: IMARC Group, Retail Analytics Market Size, Share & Global Growth, CPG Data Insights, "CPG Syndicated Data Markets, NielsenIQ - The
Power of Data: Retail Analytics Best Practices, aHanus paboyer rpynnsl ATK
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2. Hpe,ELHOCI)IJIKI/I pa3BUTHUA KOMMepquKOﬁ dHAJIMTHUKHU

Mo Mepe yxxecToueHns TpeboBaHMIM K NPUBATHOCTYU
LLEeHHOCTb CMeLlaeTcs K NpefoCcTaB/IseMblM CaMUMM
noKynaTensMm oaHHbix o cebe. Zero-party —
€4MHCTBEHHbIN TUM AaHHbIX, COYEeTaoWNi
YHUKaNIbHOE KOHKYPEHTHOEe NPenMyLLecTBo C
MWUHMMaIbHbIMWU PUCKaMM MPUBATHOCTU: cornacue
Nosly4eHo HanpsiMyto, a CaMu LaHHble HeAOCTYMHbI
KoHKypeHTaM (Tabnuua 3). FnobanbHbIi OpUEHTUP
— Numerator: 6u3Hec NOCTPOEH Ha NPOBEPEHHbIX

zero-party gaHHbix bonee yem 1 MSH
pomoxo3ancts B CLLUA ¢ npsiMbiM cornacmem
notpebutenen, koTopble 3aTem oborawatoTcs
naHenbHbiMu gaHHbiM1 Worldpanel.

basa pona «zero» paHHbIX B Poccum yxke ecTb — 3TO
NporpamMsbl IOSAbHOCTU cpeaun kak FMCG, Tak u
puTennepos. 3agava — NPeBpaTUTb 3TU
nNporpamMmmsbl B NOTOK aHASIUTUKN U «CMeLLaTb» ero
c sell-out- 1 NaHeNbHbIMN AAHHbLIMW.

Tabnuua 3. TUNbl BaHHbIX KOMMEPUYECKOM aHANTUTUKN

......................................................................

.......................................................................

O Zero-Party o 0o  First-Party Second-Party C”B Third-Party
—z> Data i Data Data d15° Data
T Mpamoe B3anMo-
=> WCTOUHMK T e OT NpsiMOro napTHepa CTOpOHHWe arperaTopbl
@° TouHOCTb Bbicokas Bbicokas Hunskasa / CpegHssa
ﬂj[llﬂ MacwTab m OrpaHunyeH oxBaToMm CpepnHui OuyeHb BbICOKUI
@ KoHkypenTHoe YHUKanbHoe YacTuuHoe OTcyTcTBYeT
npeuMyLLecTBo
51 Pucku c Huskue TpebyeT cornatieHua OueHb BbICOKME
A npusaTHOCTbIO

3oHa pocTta

=
BTopoii TpeHa — nepexomn 0T aHaIMTUKM Kak
OTYETHOCTU K aHANIUTMKE KaK MeXaHW3My NPUHATUS
pelweHnin. N meHseT 3aecb He CTONbKO
WHCTPYMEHTbI, CKOJIbKO pacrnpeneneHune ponei Ha
PbIHKE JaHHbIX. TakK, puTeinepbl BHEAPSOT €ro co
3HAUUTESIbHBIM OMEPEXEHNEM: Y HUX ECTb U
[aHHble, U CLLeHapumM NPYUMEHEHNS — NPOrHo3
cnpoca, NepcoHanusaLms, oueHKa npomo.
Poccuinckme Urpoku pos3HuLLbl NpuMeHsaoT M-

Cxema 3. UN-TpaHcchopmauumsa

......................................................................

HanpaeneHus UM-aHanuTUKn

NOroAHbIX YCNOBUi, NPa3sAHUKOB U JIOKaJIbHbIX CO
MarHut Omni ncnonb3syet UU pnsa 06pa6oTkn 0T3bIBOB U (hopMUpPOBaHUSA

peLleHns ona onepaumoHHoM ahheKTUBHOCTH,
CRM u nporHosupoBaHus cnpoca. FnobanbHble
NIPOKM pUTenna n MapKeTnaenchbl — ynakoBbIBaloT
NN-mopenu B nnaTHble CEPBUCHI.

MocCTaBLLMKM CUHOANLUMPOBAHHbIX AaHHbIX
OTBEYAKT NEPEXOAOM OT «MPOAAKM OAHHBIX» K
«Mpofaxke pelleHunii»: cHavana Ha 6ecnnatHom
OCHOBeE, 3aTeM — KaK SaaS-noanuncky Ha
nnatgopMy ¢ rotoBor aHanuTukom (Cxema 3).

.......................................................................

Keiicbl npuMmeHeHunsa UU puteinepamu

Walmart ucrnonbsyet UM pns aHanusa noeeaeHuUs Nokynarenei, aHannsa BbIKNaaKu,
oLeHKU 3(hheKTMBHOCTU MPOMO, a TaKXKe NPeLOCTaBAET NAATHYIO NOANMUCKY HA CEePBUC

Amazon ucnonb3yeT cob6cTBeHHYI0 UU-3kocUcTeMy, BK/tOUAs MPOrHO3 CNpoca,
[AMHaMnyeckoe LeHoobpasoBaHue 1 ap. TakyKe puTteinep npeacTasnsieT naaTHbie
cepBucbl npoaaBuam (Brand Analytics v Retail Analytics), B T.4. ona cosgaHus
co6CcTBEHHBIX NPOrHo30B Ha 6a3e MU (Amazon Forecast)

BkycBunn vicnonbsyetT MW ans aHanmsa fAaHHbIX C gqe'ron Ce30HHbIX KonebaHui,

bITUI

Puteitnepbl c onepe>xxeHnem Walmart
3a cuyeT AocTyna K AaHHbIM FMCG-KoMnanmsm
BHepgpsaoT UU
ap amazon
S
VW ncnonb3yeTcs He Kak «BUTPUHA»,
a KaK MexaHu3M peLleHuin: cermeHTaums
nokynartenem, TapreTuHr, BKYCBWJIN
NPOrHo3 crnpoca v ap.
MAGNIT
OMNI

MpoBaiipepbl BaHHbIX
nepexogar
OT «MPOJAXKU BAHHDbIX»

K «npopaXke peweHunin»

3T0 MeHsIeT LLeHOBYIO MOAe/lb: OT MOANNCKU
Ha JaHHble K SaaS-nognucke Ha nnathopmy

Nielsenlq  AskArthur

1l e of K i wih s 1 st

BASES Al Screener

T s o A s e - 29 o v

nepcoHanbHbIX NPeanodXeHu

Mpumepbl UM-peLueHnii NnpoBaingepoB JaHHbIX
Circana.

McTouHukn: IMARC Group, Retail Analytics Market Size, Share & Global Growth, CPG Data Insights, "CPG Syndicated Data Markets, NielsenIQ - The
Power of Data: Retail Analytics Best Practices, aHanus pabouei rpynnbl ATK
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2. Hpe,ELI'IOCI)IJIKI/I pa3BUTHUA KOMMep‘IeCKOI\/’I dHAJIMTHUKHU

TpeTuit TpeHA MeHSIET caMy 3KOHOMUKY puTenna.
MapXMHaNbHOCTb NPOUIBHOM TOProBN
cXXumaeTcs, U NpomT-Nyn ceTen cMelLaeTcs B
cTopoHy Beyond Trade — cepB1COB BOKpyYr
TOProB/nu, peHTabenbHOCTb KOTOPbIX KPaTHO BbILLE,
yeM B «agpe» — [0X04e 0T PO3HMLLbI.

Cxema 4. TpeHa Ha Beyond Trade

.....................................................................

OMHaMUKa CTPYKTYpbl onepad,. npubbinu
puTeiinepoB Ha PasBUTbIX PbIHKaXx, %

MapannenbHO MeHsAeTCs CTPYKTYpPa CObITOBbIX
KaHas10B: OT MOHO- 1 MYJIbTMKAHa/TbHOCTM PbIHOK
NnepexoauT K OMHMKaHaIbHOCTU, MPU 3TOM N1aepbI
noyT nanblie — K 3KOCMCTEME CO CKBO3HbIM
KJTMEHTCKMUM OMbITOM A9 Pa3HbIX TOYEK
B3aMMOLeNCcTBuUS.

@ Beyond
Trade

15-50%

EBIT margin

>5%

Mpopaxka KNMeHTCKoM aHannTukn 1 Retail Media
— YacTb 3TOro TPeHOa: s CeTel AaHHble
CTaHOBATCHA He NOB6OYHbBIM NPOAYKTOM, a
OTAEeNbHOM CTaTbéN goxona. B Poccum nmuaepsol
oTpacnu cTaBaT aMbuLMO3HbIE Lenn, B T.4. pOCT
nonv Beyond Trade B EBITDA 0o 10% k 2028 .

........................................................................

Mpocut nyn puteiinepos 6ypet cMewarbes
B cTopoHy Beyond Trade 6usHeca pns
KoMneHcauuu cHmxeHmna EBITDA

B2C
& CepBUCAOCTaBKM GE E e
& MapkeTnnencel
& PasBneueHus e SR
N AKTVIBHO Pa3BMBatOT
@ yTelwectsua Beyond Trade
@  3popoBbe (CTpaxoBaHWe)
©  duHaHCbI (KpeauTHbIe KapTbl) \],

B2B
€ pofaKa KIMEHTCKOM aHaNTVKM HAons Beyond
Retail Media Trade

B EBITDA
& JlorucTuka u xpaHeHue
& QbnayHble cepBuChl
P <1% - 10%

e TexHuuecKue peLLeHns 2028

# Foodservice

Poccuinckne MapKeTnnencol NOCTENEHHO CleayT
KUTaNCKON NNaT(opMeHHOM Moenum — Korga
niowanKa o4HOBPEMEHHO SABNSIETCS PUTENNEPOM,
NpoBangepoM OaHHbIX 1 PEKNTAMHbIM KaHa/IoM — U
CaMU CTaHOBSATCSA UFPOKaMM pPbiHKA
KOMMEpPYECKOW aHaNMUTUKMN.

Cxema 5. OT OMHUMKAHANbHOCTU K 3KOCUCTEME

.....................................................................

tiwe.  Mowo- © My @ OMbun- @ 5 e crema
neiCTBuS KaHaJ1bHbIA KaHaJ1bHbIN KaHaJ1bHbIA
KaHanos
Onucanue OouH Heckonbko KaHnanbl
KaHa paspo3HeHHbIX MNHTErPUPOBaHbI
npomax kaHasos 6e3 1 chopmupyroT
CKBO3HOro CX enuHbIn CX

Mopenb

wynep @ mma My BKyCBUIN
© camokar al,uul-l IeRTa x5 1

Mpumepb
KOMMaHuw

........................................................................

CepBucbl B ogHol nnattopme
EMHbI NPOhnib KITMEHTa M CKBO3HOM KITMEHTCKUIA ONbIT

Mnatcopmbl

(#) Ob6nauHble TeXHOMOrMn

©) MeomumHa

%) Peknama

Joructukau tyndunmeHt

SlHpeKc wilkberries 0zON & ceer (T T BAHK

NcTouHuKkn: oTyeThl KoMnaHuin, IMARC Group, aHanus pabouelt rpynnbl ATK
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3. KomMmepyeckad aHasiuTUKa U poccurickue FMCG

AHann3 BHELWHWX TPEHO,0B HE MOMOXET NOHATb
peasibHble TEHAEHLMM B OTpac/n, ocobeHHO B
nepvopg, TypbyneHTHOCTU U MOCTOSAHHbIX
N3MEHEHWIN KOHBKOHKTYPbI. B CBA3K € 3TUM
6b1S10 MPUHATO peLleHne NPOBECTH
nccnegoBaHue C B3aMMogencTBmeM ¢
KpynHboiMn FMCG-urpokamu Poccuu,
ABNSAOLLMMANCSH OCHOBHbIMU NOTPEOUTENAMM
KOMMEPUYECKON aHaNMUTUKN.

ATK KoHcanTuHr coBmecTHo ¢ Retail Services
cobpanu obpaTHYO CBSA3b CO CTOPOHbI
npeacTaBuTenemn KpynHbIX KOMMaHUm n3
OCHOBHbIX OTpacsen B chepe poCCUcKoro
FMCG-ceKkTopa 1 noagroToBMAM aHaNUTUKY
NpPOBeAEHHOro nccnegoBaHus.

MepuMeTp aHan13a BKYan cnegyowme
HanpaBfieHus:

1. TekyLwuin nogxon v NpaKTUKKN ynpaBneHuns
KOMMepPYeCKOM aHaNMnTUKONM, B T.4.
onepauynoHHOM Moaenm

2. Wcnonb3oBaHWe aHaNUTUYECKUX
WHCTPYMEHTOB 019 NPUHATUS
ynpaBfieHYeCKMX pelleHunii B paboTte
C puUTENIOM

3. YpoBeHb 3penocTn ynpaBieHnsa gaHHbIMK
N KOMMEPYeCKOM aHaNUTUKOMN

lMpe3eHTauua UTOros uccnepgoBaHus
Ha KOH(pepeHuun «MapTHEepPCTBO B AAHHbIX»

‘ *

BUHKOB {
il;xx'(\'ﬂhﬂﬂii [X):HIHI}\!;L
rpeitit W 30H! pocta

OCHOBHble BbiBOAbI ObIIY NpeacTaBeHbl
Ha KoHepeHUMn «apTHEPCTBO B AAHHbIX»,
opraHmnsoBaHHoM Retail Services 21 masa 2026 roga:

* POCCUMCKNIA PbIHOK MEPEXOANT K 3PESIoi
Monenu paboTbl C KOMMEPYECKOM aHANUTUKON

* Jlnpepbl FMCG nmetoT 0OoCTyn K LUMPOKOMY
CMEeKTPY MHCTPYMEHTOB aHanm3a — 1 (GopMumpyroT
HOBbI€ BMECTe C MOCTaBLLMKaMU PeLIeHNi

* KauecTBO M CKOPOCTb NOJly4YeHUs AaHHbIX —
OCHOBHOV BbI30B, 0CObeHHO g,19 obecneveHus
CWJIbHOM MEePeroBOPHOM NO3MLLUM

e He cTouT BECTun AHAJTUTUKY pagn aHaNMNTUKWN:
HeobxoguMMmo oueHnBaTb ee ROI ona opraHusaumm

UccnepoBaHue Ncnosib3oBaHUsS KOMMepPUYeCKoM aHaJIMTUKN OpraHusauui
B cekTope FMCG coBMecTHO ¢ Retail Services

|
OTpacnu — yyacTHUKHU

@x bbiToBas xumua @ MscHasa npoayKums
S KoHanTepckas @]
E2D,
NPORYKLMS MnBoBapeHue
erl'lKVle 21
é? anKorosibHble 82 NpoussoacTeo vas
HanUTKK

besankorosbHble

E 5 MaKapoHHble
L HaMNUTKM

nsgenusa

& MonouyHble
BT npoaykTbl

Pa3penbl uccnepoBaHuda

O6wWwmn nogxop,

Paspen A K KOMMEPYEeCKO/i aHanuTuKe

Mcnonb3oBaHWe aHaNUTUYECKUX
WNHCTPYMEHTOB

YpoBeHb 3pefiocTy ynpaBieHus
OaHHbIMU N KOMMEPYECKOMN
aHaNUTUKOWN




3.1. O6uiue BbIBO/BI 10 MO/JIeJIN YIIPaBJIE€HUS aHAJTUTUKOU

=

Llenbto nepBoro pasgena nccnenoBaHus 6bi10 Mpn atom 100% y4aCTHMKOB MCCnenoBaHms
obLee norpyxeHune B TEKYLLY CUTYaLMIO C OTMETU/IN HEO,0CTATOK CPABHUTENBHOM aHANIUTUKM
KOMMEepPYEeCKOW aHaMTUKOM Ha CTOPOHE C OpYyrMMm yyacTHMKamm pbiHka. C 04HOM CTOPOHI,
PecrnoHAEHTOB. 3TO BbI30OB 4719 MOCTaBLLNKOB AAHHbIX, T.K. UX

paboTa c knneHTamm «obBaA3aHa» cornalleHMsaMm o
KOHhmaeHumanbHocTU. C Apyron CTOPOHbI, Npu
rMHbKOM MCMNONb30BaHUN aHANUTUYECKNX
nokasaTtesien B pa3nmyHbIX pa3pesax gaHHbIX 1
thunbTpax no nepumeTpy cpaBHeHUsa (Hanpumep, no
BbIpyYKe) OAaHHbIN BbI3OB MOXHO «060NTN»,
COXPaHWUB LLEHHOCTb NPEeAOoCTaBIAEeMbIX AaHHbIX.

MonyyeHHas obpaTHas CBSA3b yKasblBaeT Ha
LOCTaTOYHO 3PEesblil NoAX0[, C TOUKN 3PEHUS
OpraHmM3auMoHHOM CTPYKTYPbl — 60NbLWINHCTBO
pecnoHaeHToB cchopMmpoBanny cebs
NnoLpa3feneHne, 3aHATOE HENMOCPELCTBEHHO
KOMMEpPYeCcKol aHannTukon. OCHOBHble 6/10KM
NHopMaL MK, KOTOPY UCMNOb3YIOT B NepUMeTpe
KOMMEPUECKON aHaIMTUKN, BKIHOYAET nokasatenn B uacTu nnaHnpoBaHus npopax ans 2/3

NPOLaX M 3anacoB, YTO 06BEKTUBHO CBA3AHO C pPecnoHOeHTOB MaKCMMalibHbIM FOPU30HTOM
HeobX0AMMOCTbO ONEePaTUBHOIO NPUHSATUS SBNIIETCS rof, U CaM ropU30HT He M3MeHWSICS 3a 3
ynpaBfieHYeCKNX peLleHn Mo Lernoyke NoCTaBoK  rofa, YTo yiKe ABNSeTCs AOCTUXKEHMEM B 3MOXy
npu paboTe Yyepes po3HULLY. TypOYNeHTHOCTU 1 HeCTabUNbHON KOHBIOHKTYPbI.

Cxema 6. OcHOBHble Bonpocbl 6/10ka nogxona K KOMMEpPYECKOM aHaNIUTUKe

.............................................................................................................................................

BbiBeOeHo /M BeAeHMe KOMMEPUECKOM 87%
aHaNNTUKM B OTAEJNIbHOE CTPYKTYpHOEe

KomnaHui nMetoT BblaeneHHoe nogpasgenexHne

nop.pa3p,eneHue? o
KOMMep4YeCKON aHaNNTUKKU

[aHHble ceTelt uepes gon. cepsuchl (Retail Services, X5 Dialog)
HunbceH / GFK / ICMR
POMWNP

TOM-3 UCTOYHMKA BHELUHEN aHANUTUKW

Mponaxu B obbeme / WT. [ ohhTenk

TOIM-3 MeTpUK B paMKax KOMMEPYECKOM
aHaNINTUKN

CtpykTypa guctpmbyumn, sell in / sell out
3anachbl / Hanu4ne ToBapoB B TOProBOW TOUKE

I [ona komnaHuii

MakcrManbHbIi FOPUSOHT
NPOrHo3MpPoBaHUA NPOJAXK

6 mec. 12 mec. 18 mec. 24 mec.

N3MeHeHue ropusoHTa
NMPOrHo3npoBaHUA
3a nocnenHue 3 roga

He usmeHunca Bbipoc Bbipoc Bbipoc CokpaTtumncs
B2 pasa B 3 pasa B4 pasa

Kakol aHanuTuKmn

He xBaTaso B 2025 ropy 415 CpaBHeHMe ¢ KOHKYPeHTaMm
ynpaBfeHYecKnX peLueHuin

Kakue orpaHu4yeHUs ceropgHs 27% 27% 13% 6% 27%
CunbHee BCEro MellarT C
e KOPOCTb KauectBo PasHble CtonMocCTb Het
BAHHbIX thopmarsl LaHHbIX
nHTepdenca

NCTOYHUKMU: KOHCOMMANpOBaHHbIE aHKEeTbl UCCnepoBaHus, aHanns paﬁoqeﬁ rpynnel ATK
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3.2. Ucnosib3yeMble UHCTPYMEHThI U METOL0JIOTU U
[ |
Cxema 7. Mokasarenu u MHCTPYMEHTDbI oNd NPUHATUA ynpasJieH4YeCKUX peLueHMﬁ

.............................................................................................................................................

MokasaTenu

Il Mokasatens ucnonbayetcs 8 pewennsx [l Nokasatens Tonbko cobupaetcs Het

1. NMpopaxwu, Bbipyyka _
1 TOBAPHBIE OCTATIN 63% S 30% NaHpwadt UT-nHCTpyMeHTOB

thparMeHTHpoBaH: 60NbLINHCTBO
2. AccopTuMeHT ” o o .
1 MaTpuLa TOBapoB 72% oy 22% KOMMNaHnn onnpaeTca

Ha cobCcTBeHHble cncTeMbl Ans 06paboTkm

Fr ?
NPOMOAKLMAMY S % G C PasHbIMU UCTOUHMKAMWU. [1pU 3TOM:
4. AHanuTuKa CTPYKTYypbl - — Y|
caranon oo 539 11% 35% Excel — Bce elLe camblil )
; pacnpocTpaH&HHbIN aHaNUTUYECKUIA
fésfggcm‘a v Hanvme 55% 5% 40% WHCTPYMeHT, u3 BI npumensiotcs Qlik,

Power BI n Loginom

ronononnecc NG
59% 6% 36% .
rnoseaenne . . = AHanuTtunueckue noptansl Retail

Services n X5 Dialog — 0CHOBHble
MHCTPYMEeHTbI NCTOYHMKM sell-out gaHHbIX

ERP / Data Warehouse / Data Lakes —
OO/IbLUMHCTBO pecnoHOeHToB MOTYT
onepeTbes Ha BbipaboTaHHbIe MOLENN
yrnpaB/ieHndA 6asamu AOaHHbIX
(,q};iz:.clanpomﬂliﬁoecggs) COﬁCTBeHHbIe(XDpV?/I:lI/)IJ'IMIJ.La OAHHbIX - HunbceH, GFK/ ICMR, POMUP

— CUHANLMPOBAHHbIE

Excel BHyTpeHHAs ERP cuctema Power BI Retail Services

CobcTBEHHbIE NCCnefoBaHNs AHanUTUYECKIE MOpTabl 1

BKJ1. NaHe b JOMOX03SICTB, WONMnepcKre “
1ccnepoBaHvs, NoNeBo ayanT AaHHble pUTENNEpos

MccnepgoBaHusa Brand Health OTyeTbl HUnbceH OT4eThl
" Tracking GFK/ICMR J POMWP mccnegoBaTesibCKMe gaHHble
TIETE] NMPUMEHAKTCA OrpaHNYEHHO —
Tl N-tech Loginom QlikView Pricetuner NOTEHLMANbHO 13-3a CTOMMOCTH

3.3. YpoBeHb 3peJioCTH ylpaBJIeHUA aHAJIUTUKOU
|

Cxema 8. UTorn camooueHKU YPOBHA 3peniocTu

.............................................................................................................................................

Korga peub 3ax0o4uT O CaMOOLIEHKe,

HanpaBneHue YpoBeHb 3pesiocTu .
P P P CYLLLECTBYET PUCK 3aBbILIEHWS OXUOAHNN
1 2 3 4 Cpean y4acTHMKOB OMpoca, HECMOTPS Ha
MonHota Habopa MUHUMYM KOH(MOEHUMaNbHOCTb NPenoCcTaBISeMon
Habop 1 KOMMepYecKyx nokasatenemn 1 T I/IHCbOpMaLI,I/IVI
1 cTpykTypa .
rnoKasareneit , | |
CrpyiTypa nokasareneit (N 1 [axke C y4eTOM 3TOro pMcKa MOXXHO
" i AN | OTMeTUTb YyBepeHHOCTb FMCG-
, Kavecrson eroa pacteT o PeCcroHOEHTOB B 4,0CTATOUHOM
[aHHbIX FPO3PaYHOCTE AaHHBIX < I\ perynsipHoCTX UCMOMb30BaHUSA aHATUTUKM
~ < N ee OOCTYMHOCTM — @ 3HAUUT U HaNNUnm
PerynapHoCTb U PEMYIAPHOCTL UCMONb30BaHNS > » TpeboBaHWIM K CKOPOCTU ee MosyYeHus.
3 ynpasnsiemMocTb ananmTku Y . .
aHaNUTUUECKNX , / EOQMHCTBEHHbIV 06 M BbI3SOB YY4aCTHUKOB
LmKroB OneparmeHoCTs peakLiin 1 ! nccnenoBaHnsa — yCTOMYMBOCTb
Ponm HasHaueHue BnapfenbLeB I / npoLueccos, 4YTo npennosaraeT Hannvne
4 OTBeTCTBeHHOCT  MOKa3aTenei } ‘\ MeTOOMUK, PErlaMeHTOoB 1 APYyrnx
oC
ﬁeﬂmm ‘ LOCTYM K SaHHbIM 1 ! 351eMeHToB (hopmanunsauun. Bce aTo
: - BaXKHO A1 NOBbIWEHUSA 3P PEKTUBHOCTU
3aBUCMMOCTb aHAIUTUKN OT 1 .
Veroimmocrs AR 1 ! ca|\640v| aHaNUTUKKW ONS oprax VI3%LI,VIVI.
5 n3beratb 3aTpaT Ha HeuenecoobpasHble
AHATINTUKN YCTOMYMBOCTb ! I p 4 p

aHaIMTUYECKMX MPOLLECCoB Cpe,ELHee AaHHble 1 nx 06paboTKy.

NCTOYHUKMU: KOHCOMMANpOBaHHbIE aHKEeTbl UCCnepoBaHus, aHanns paﬁoqeﬁ rpynnel ATK
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4. lopokHasi KapTa pa3BUTHUS KOMMePYECKOW aHAJIUTUKHU

rnobanbHble U poCCUNCKME TPEHbI B
KOMMEpPUECKON aHaIMTHKe YKa3bIBatOT Ha TO, YTO
ee posb, AManasoH NPYMeHEeHMs U LLeHHOCTb Kak
OJ151 MOCTaBLWMKOB PO3HMLbI, TAK U CaMUX
puTennepos 6yaoyT TONBbKO pPacTu.

PeanbHas LEHHOCTb OT Pa3BUTUS KOMMEPYECKOM
AHaNMTUKN 015 NOCTaBLUMKOB BO3HWKAET TOraa,
KOr[a CMHTE3 NoJlydeHHOW MHopMaLnm
Nno3BoSISeT NPUHSATL pelleHns, obecneunBatoLLmne
POCT BbIpyykM nnu nsbexkaHune 3atpat bonblue,
yeM pelleHne 6e3 cobpaHHOM aHANUTUKMK U
CTOMMOCTb PECYPCOB, MOTPAYeHHbIX Ha ee cbop.

OtcyTtcTBuMe noHMMaHusa ROI ynpaBneHns
nHopMaLmMen B opraHm3saLmm MoXXeT NPUBECTH K
Hea(P(eKTUBHbLIM 3aTpaTaM Ha JaHHbIE N UX
06paboTKy, a B KOHEYHOM CcUeTe U K

«aHaNMTMYECKOMY napanndy» n3-3a nsbbiTka
JaHHbIX.

YT0 BAXXHO — 3TO BbICTPOUTb ONEPaLMOHHYH
MOAEeNb yNpaBneHns aHaIMTUKON. Peub 0
CUCTEMHOM NMoaxoAe K OTBETY Ha BOMPOChHI «4TO»,
«[OJ19 Yero» 1 «Kak» cnegyeT aHanM3npoBaTb 414
NPUHATUSA TAKTUYECKMX U CTPATErmUYecKmnx
peLleHn Npy OCTUXKEHUN LLeNen opraHmusaymm.
37O BKJIHOYAET OpPraHn3aLOHHbIE U3MEHEHMS U
nepepacnpeneneHne OTBETCTBEHHOCTH,
thopmanmnsaumio NpoLeccosB 1 METOL0NOTNM,

LM POBbIE MHCTPYMEHTLI M NPOrpaMMmbl 0byveHus.

Mbl NOArOTOBUIN BOCEMb LLATOB Pa3BUTUS
KOMMEPYECKOWN aHaNUTUKKN 1 NpeaniaraeM nponTu
NX BCEM, KTO Xo4eT obecneunTb cebe
KOHKYpPeHTHOe npenmyLecTso B data-driven Mmupe.

Cxema 9. [lopo)XHasa KapTa pa3sBUTUS KOMMEPUYECKON aHAJIMTUKU

Obecneuntb LMKN 06paTHON CBA3M NO

ynpaBfeHUI0 AAHHbIMU B 4acTV NONHOTHI
1 LenecoobpasHoOCTH aHaNIUTUKK C TOYKHK
3peHuns ee ROI pns opraHmsaumm

ﬁ\\\/_ OnepauyvoHann3aums
A\&& MOoZenu ynpaBneHuns
KOMMEPYECKOM
aHaINTUKOM

@E CTpaTterua ynpaBneHms
5 OAaHHbIMU

=y
——
224
OpraHun3saumoHHas
HaCTpoWKa Moaenu
ynpaBieHus

KOMMeEpPYEeCKom
AHATUTUKOWM

MPOLLECCOB 1 YPOBHS

3aKkpenuTb ynpasieHne
KOMMepYeCcKon aHaIMTUKOM
B paMKax Opr. CTPYKTypbl

OnpenennTb YacToTy MPUHATUS
ynpaBfieHYeCKUX peLeHnit 1
Tpebyemyto aHannTuKy

[MpoBecTn caMoamnarHoCTuKy

3penocTu ynpaBJieHUs
KOMMEPY€eCKOoN aHaIMTUKOWN

0b6ecneunTb Hannume
OTBETCTBEHHOro
Ha ypoBHe CEO-1

\

CchopmnpoBaTth pewmeHue gnsa
KOHCONIUMBALUMN aHAJIUTUKN 1
HenpepbIBHOrO aHaNu3a
(BkN. MU-pekomMeHpaLLmn)

MpropUTM3NPOBaTL METPUKMU 0114
yyeTa (Metrics that matter)

O6GHOBUTb UCTOUHUKMU JaHHbIX U
npuopuTusnpoBaTb Nno wnpoTe,
CKOPOCTU N TOYHOCTHU




AHanuTuka KOMMep4YeCKux B3aMMOﬂ,eﬁCTBMﬁ
AJid NoCTaBLWHNKOB l'lpO,D,yKTOBOﬁ PO3HULDbI: TPEeHAObl U 30HbI POCTAa

ViccnepnoBaHve NOAroTOBIEHO KOHCANTUHIOBOM KOMMaHuen «ATK KoHCanTUHR»:
= ApTem XapuUTOHOB, [IMPEKTOP MPOEKTOB

= AnekcaHgp KypbaTos, KoHCynbTaHT

= AHactacua LLUnaH, KoHcynbTaHT

= Erop [oxkeuknH, KoHCcynbTaHT

= /nbs MonyaHoB, KOHCyNnbTaHT

= Mapwua CtabpoBa, KoHCcynbTaHT

Bnaron,apMM KoMnaHuto Retail Services 3a BO3MOXHOCTb nposeneHna COBMeCTHOrro
nccnegoBaHnad, nogaoepxKy BO B3aMMOOENCTBUN C yYaCTHMKaMW nccrnenoBaHnd n
(DOle/lpOBaHl/Il/l KJTFOYEBbIX BbIBOOOB.

ATK

ATK KoHCanTuHr — poccuiicKas KOMNaHus B chepe CTPaTErmUeckoro KOHCYbTUPOBaHMS. Mol
paboTaem No pasHbiM QYHKLMOHAIbHBIM HANPaBAEHUAM — OT TpaHChOpMaLLMK 3aKy MoK U
yrnpaBneHnsd Lenamm nocTaBok 40 LMMPOBMU3ALNM 1 CTPATENMIA POCTA — B METAITYPIn 1
ropHoW mobblye, TpaHcnopTe, HedhTerasosom oTpacau, AlK, FMCG n putenne.

Haw noaxon obbeanHAeT aKCNepTU3y KOMaHObl KOHCYIbTAHTOB C NMPUKIaAHbIMU 3HAHUAMM U
LMMPOBLIMK MPOLYKTAMWU MHOYCTPUAbHbLIX MAPTHEPOB.

MaTtepuan HOCUT MHDOPMALMOHHbI XapaKTep U He ABNSETCS MHBECTULMOHHOWN,
tOPUANYECKON AN MHOW NPOECCUOHABHOM PEKOMEHAALINEN.
Mpun uMTUpPOBaHMK cCbinka Ha ATK KoHcanTuHr obssatensHa.

Bonblue nccnenosaHum

L r. MockBa,
W aHAIUTUKWN Ha CanTe:

[MaBeneukasa nnowianb,
0OM 2, CTPOEHME 2

info@atkconsulting.ru
+7 495 477-84-84
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